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F O R  S A L EBrian McDevitt
Speaker, Consultant, Coach, Trainer

Audiences gain insight, inspiration & action
Content-rich presentations that inspire attendees to take

action & strive to reach their professional & personal goals. 

Delivering Results
Brian McDevitt has appeared at dozens

of corporate and organizational functions

and has spoken on a wide variety of

business and personal development

topics. He is available to speak at

corporate and networking events, trade

shows, sales meetings and seminars.

Addressing Your Audience

Our Audiences Want to Succeed

Managers & Leaders

Every member will leave with insights

and tools that can be used

immediately. Brian trains and consults

with:

Brian inspires leaders and aspiring

leaders seeking personal growth to

set a bold vision for themselves, their

team, or their entire organization.  

If your group or organization is planning

an event and would like something more

than the usual motivational “jump-up-

and-down-type” message that will be

forgotten shortly after the meeting is

adjourned, contact us for more

information or to schedule a speaker.

Owners, senior managers, and sales

professionals

Professional service firms,

manufacturing, information technology

providers, construction, and geotech.

Sales, leadership, sales management,

and customer service.
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Presentations Tailored To Your Audience

Sales & Business Development Topics 

Who's Motivating Your Team?

Qualify buyers & identify their real

needs

Disengage from situations that will

waste your time

Developing the ability to set &

achieve ambitious sales goals

 
Management & Leadership Topics

Developing Effective Hiring Processes

Understanding leadership roles

Implementing consistent progress

throughout the organization

Increase cohesiveness and

collaboration among cross-functional

managers.

 

Inspiring Topics

Hiring, retaining, & developing A-players

Implementing the right Strategy,

Structure, Staff, Skills 

The power of assessments 

 

Communicate with Confidence

Goal setting & building your

cookbook 

 

You hire a Keynote Speaker for one
purpose:
to revitalize, inspire and instill practical

sales tactics during your Annual Sales

Conference.

 

Brian McDevitt is a recognized
speaker:
known for delivering inspiring

workshops while challenging

participants to think differently and

execute what they learn.  His energizing

presentations propel sales professionals

to spark demand amongst prospects

and close more sales. 

 

To guarantee a memorable outcome at

your next event click here to book Brian

McDevitt for your upcoming event.
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